
 

Vimercate (Monza Brianza), 18 February 2021 - ESPRINET, the leader in southern Europe 

in the distribution of IT, Consumer Electronics and Advanced Solutions, strengthens the 

Advanced Solutions segment by further expanding the portfolio of Cloud solutions. 

 

The Group has signed an agreement to distribute the entire range of products developed 

by Netskope Inc., a US tech company that is a leader in cloud-native solutions for data 

protection and defending against threats when accessing cloud services and applications 

and websites, from any place with any device.  

 

With its cloud-native security offering, Netskope offers real-time data protection and 

safeguards the access to cloud services, websites and private apps from any location or 

device. Netskope understands the API-based language of the cloud and offers security 

focused on data, delivered by one of the largest and fastest security networks in the world. 

It also provides companies with the right balance of protection and speed necessary to 

make their business agile and secure their digital transformation journey. Netskope's Cloud 

Access Security Brokers (CASB) product was recently named by Gartner as an industry 

leader in the "Magic Quadrant for Cloud Access Security Brokers" report.  

 

Netskope boasts a business clientele active in numerous sectors, including Financial 

Services and Insurance, Government, Healthcare and Life Sciences, High Technology, Legal, 

Manufacturing, Retail and Hospitality, Service Companies and Utilities. 

 

Netskope has its headquarters in Santa Clara, California, a software development facility 

in India, where it developed its proprietary platform, and offices in San Francisco, Redmond, 

New York, St. Louis, London, Melbourne and Singapore. 

 

Alessandro Cattani, Chief Executive Officer of ESPRINET: "We concluded 2020 with the 

presentation of our proprietary Cloud Marketplace and with the acquisition of GTI, the 

Spanish leader in the distribution of software and cloud solutions. With today's agreement, 

we are further expanding the range of best-in-class solutions offered. We are confident 

that strong synergies can be generated for both companies. We will make our extensive 

distribution network, our sales force and our technical know-how available to Netskope, fully 

supporting it in lead profiling, in scouting new partners and in training new resellers. We 

continue to offer a portfolio of state-of-the-art cloud solutions, offering all of our customers 

the ability to fully adapt and customise, according to individual needs." 

 

 



 

http://www.esprinet.com/

